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Third Quarter, 2008

A QUARTERLY MARKET REPORT FROM SANTA FE'S LARGEST LOCALLY OWNED AND MANAGED REAL ESTATE BROKERAGE
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Total home sales in the Santa Fe area in the 3rd quarter were up from the 2nd quarter by about 11%, and below the
3rd quarter of 2007 by 16%. The average price of a home, buoyed by strong sales over $2 million, held at the all
time high just under $500,000. Total dollars spent for real estate held at second quarter levels, about 20% below last
year. The lackluster third quarter probably portends a winter of soft sales. Beyond that, the relatively strong Santa Fe
market will be bucking unpredictable headwinds from the global economy.
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